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PAWAN SHARMA
Mobile No: - 8149214216

Email ID: - psharma54@gmail.com

Address: - Plot No.27, Lane no 2, Taj Nagar Tukdoji Putla, Manewara Road 
Nagpur (Maharashtra) pin code: - 440027
VISION & OBJECTIVE:
· Looking for challenging career, where there is scope for demonstration, always on a lookout for a positive & bigger outlook, Currency are ideas, thrive on Imagination & Passion, Rigorous thinking and boundless curiosity, Sets levels & standards that exceed Expectations, Have fun attitude is everything, Bottom line rises with the Organization, A Learner for Life.

Professional Overview:

· A seasoned professional with TEN YEARS of experience in Sales & Marketing, Business Development, Channel Management, Customer Relationship Management and Key Account Management and Retail Distribution.
· Presently working with YOKOHAMA INDIA PVT LTD (Assist Dist. Sales Manager).
· A proactive leader and planner with expertise in business planning, market plan execution and targeted marketing and proven ability to achieve the pre-set sales targets.

· Expertise in independently managing regional operations and implementing strategies towards enhancing business volumes and growth.
· Proficient in leading dedicated teams for running successful business operations and experience of developing procedures and service standards for business excellence.

· An effective communicator with excellent relationship building abilities.
· Experience to launch new product in territory market.
EMPLOYMENT HISTORY:
· Current Employer:

As a ADSM (Assist District Sales Manager) in YOKOHAMA INDIA PVT LTD From Feb 2018 to March 2021
Currently Job Profile & key Responsibilities:
· Handling Dealers and SUB Dealer supply from CNF & Dealers.
· Handling the Fleet customers like mining industries, smas security company customers and specially handle small scal industries which are using own commercial vehicle. 

· Manage Fleet owners purchase tyres & rubber equipments through company by tenders.

· Handle tours & travels customers and collect the tyres order.
· Ensure stock availability of warehousing and Inventory Management at Dealer level.
· Develop the business and achieve primary and secondary sales target Sub dealer wise.
· Develop the Coverage and Reach.
· Handling Customer Related Enquiries & Complaints and Managing DSR.

· Conduct Marketing & BTL Activities Promotional Activity.
· Market Mapping and Competitors market strategy.
· Handling Outstanding Collections Dealer wise.
· Making Daily Activity Reports & Proper execute the company scheme to Dealers & Distributors.
· Making ROI calculation and present to distributors & dealers.
· Develop Beat Plan route mapping wise.
· Working on Data analysis competitor�s sales & Revenue on monthly basis. 
· Product training given to OEMs Market team managers. 
Achievements: 

· Crafted a Channel program that increased the number of dealers from 8 to 45 in last 3 years. 
· Increased a continuous double digit revenue growth for the region by almost 75 Lakhs.
· Appointed New Dealers/Sub Dealers for enhancement of market reach and better area coverage.

· Tracked Secondary sales and followed up on payments.
· Last Employer:

              As a SE (Sales Executive) in TVS SRICHAKRA LTD June 2012.
· Previous Employer:
· Dharampal Satyapal Ltd. As a Sales Officer From Dec 2011 to June 2012
· Britannia Industries Ltd. As a PSM from June- 2010 to Nov- 2011
              Job Profile:

· Handled the Distributor of General Trade & Institution of Pune, Nagpur & Rest of Maharashtra.
· Handled and Developed to New Account Activation Institution, General Trade, Alternate Channels and railway market.
· Tracked to Secondary Sales and Visits of All Key Accounts on a Regular Basis in Institution, General Trade, and railway market and Rural Retail market.
· Achieved Primary & Secondary Sales Target to SKU�s wise.
· Increased Sale
Educational Qualifications:

· MBA (Masters in Business Administration) from Tilak Maharashtra University, Pune.
· B.Com. (Commerce) from Barkatullah University, Bhopal.
· 12th M.P. Board Bhopal.
Strength of Skills:

· Consistency in work.
· Negotiation skill ability and planning
Computer Literacy:

· MS Office
Languages Known:

· English, Hindi, Marathi.
Extra Curricular Activities:

· Interact with people, traveling, yoga 
Achievements:

· Got B grade Certificate for National Cadite Core.
Personal Particulars:

         Father�s Name         : Kailash Chandra Sharma
            Mother�s Name       : Mrs. Urmila Sharma
         Date of Birth           : 14 Oct 1984
            Nationality              : Indian
            Marital Status          : Married 
         Permanent Address:  H.no 5 Bhawaniu shri lakshaya indrapuri Bhopal M.p.

         Hobbies                   : Interact with People, Traveling, Learning, Yoga
         Expected CTC         :   As Per The Company Policy 
Date: 02/07/2021
Place: Nagpur                                                                                                                 Pawan Sharma
