
MUKESH KUMAR
ADD: - R-941, Jwala Puri, Camp No-5                                            Mobile No: - 9311490576, 9868520576
Paschim Vihar, New Delhi-87                                                           E-Mail: - mukeshbargujar9@gmail.com
OBJECTIVE       
      To work for an organization which provide me the opportunity to improve my skill and knowledge
       to growth along with the organization objective.
PROFESSIONAL QUALIFICATION
· B.tech in Mechanical Engineering from M.B.U university.                                                      (2013)
· Diploma in Mechanical Engineering from Pusa Polytechnic, Delhi.                                        (2010)
INDUSTRIAL TRAINING
· Organization                :        Safdarjang airport authority of India.
· Duration                      :        Six weeks.
· Description                  :        Study of automobile engine service and parts.

ACADEMIC QUALIFICATION
· High School Passed from C.B.S.E Board, Kendriya Vidyalaya, New Delhi.                           (2007)
COMPUTER SKILL
· Basic knowledge of computer- Microsoft word, Excel, Power point and Internet surfing.
· Operating Systems- Windows 98, 2000 & Windows XP, Vista, 07, 08.

WORK EXPERIENCE: 1

· Company                        :       Esab India Ltd.

· Designation                    :       Sales & marketing Engineer.

· Duration                         :       From Sep’ 13 to Jan 17.

· Key asst              :    Esab India Ltd. is an MNC based company manufacturing of welding consumables electrodes and wires, industrial gas equipment, arc equipment, welding automation
Grinding & cutting wheels and personal protective equipment (PPE) across the world.
JOB PROFILE: 1
· Identifying the new business opportunities with customers and channel partners.
· Providing the quotations to the customers and dealers as per customers requirement.
· Personally visit and handling to small, big, medium size channel partners and customers.
· Preparing a report of sales & marketing and enquiry of the customers.
· Responsible for customers demonstration of the products on sites.
· Maintaining the healthy customer relationship with new and existing customers.
· Negotiating with the channel partners and customer for current and future requirement.
· Negotiating with customers and channel partners as well as managers on variations in prices.

· Understanding the customer and channel partners requirements as per customers needs.
· Follow up the new and existing channel partners and customers.
· Responsible for the sales of the company and technical support to the channel partners and customers.
· Extending the services to automotive, steel, fabrication, construction & general engineering works.
WORK EXPERIENCE: 2

· Company                        :        L.F.T Pvt. Ltd. (Lakshmi Group)
· Designation                    :        Asst. Manager (Sales & Marketing). 
· Duration                         :        From Jan’ 17 to Present.  

· Key asst                      :        Lakshmi Factory tools Pvt. Ltd is a leading tools company in india.which is dealing in cutting tools, hand tools and measuring instruments tools, power tools, workstation & storage products and personal protective equipment (PPE).
JOB PROFILE: 2
· Development the new business opportunities with customers and dealers.

· Providing the quotations to the customers and dealers as per customers requirement.
· Responsible for customers demonstration of the products and general products training.
· Understanding the customer and dealers requirements according to customers specifications.
· Negotiating with customers for offer quotation as per requirement and closed the deal.
· Work on govt. tenders enquiry and prepare a quotation for govt. clients.

· Before tendering study the whole specification of products and about documentations.

· Suggest the products according to technical specification for tender bid.
· Responsible for general products training of new and current employees.
· Responsible for organizing and participate in the exhibitions with manage a team and sourcing.
· Responsible for leading the team for daily operation and activity of department from offer 
to delivery schedule.
· Handle and coordinate the sales team as per managing schedule and motivate to them.
· Handling the customers complaints or queries and solve them.

· Coordinate and work with all relevant departments for products are delivered on time according to customers specification or requirement.

· Preparing a report of sales & marketing and enquiry of the customers.
· Maintaining the healthy relationship with customers and dealers.
· Follow up the new and existing dealers and customers for business opportunities. 
STRENGTHS
· Vision for Growth

· Team Working

· Positive Approach

· Friendly Nature

ACHIVEMENTS

· Represented Kendriya vidyalaya Taekwondo Team for three years in various competitions.
· Also represented the Taekwondo federation of India for state level, regional level, and 

National level competition (Gold Medalist).

· Attended 15 days trekking tour to Shimla from Kendriya Vidyalaya School.

PERSONAL PROFILE

Father's Name                                    :                       Mr. Vijay Pal Singh              

Date of birth                                      :                       26 Oct 1989     

Nationality                                         :                       Indian 

Marital status                                     :                       Unmarried
Gender                                               :                       Male
Language known                               :                       Hindi, English         

Hobbies                                             :                       Martial Art, Rock Climbing, Trekking,

                                                                                  River Rafting, Swimming.

Declaration

                       I hereby declare that the particulars of information and facts stated herein above are    

                       True, correct and complete to the best of my knowledge.

      DATE:                                                                
      PLACE: DELHI                                                                                                       (MUKESH KUMAR)


