A-102, Dreams Rhythm Housing Society,
Opp. Talathi Office, Bavdhan BK, Pune-411021


Mob: +91 98267 16602

E-mail: manojmohantyindia@yahoo.co.in

Executive profile:  A result oriented professional in organized sales. Domain Expertise in Retail, Distribution, channel & franchisee development, BD, branch and regional operations, utilizing market feedback & personal network to develop business, Proven skills in driving teams to work in sync with the business objective and channelizing them for achieving individual and team excellence, strong analytical skills to identify potential gaps. Track record of crossing set targets and creating new benchmarks, proven ability to increase market share & visibility of product.
Professional work history
· Somany Ceramics Limited: Working as a Zonal Sales Manager (State Head) since Feb’19. 
· Responsible for Team handling, Sales, collection, Distribution, Channel expansion, Demand generation activities, Trade Marketing, Business development, COCO & FOFO store. Overall heading for Retail, Private and government projects.
· Kurlon Enterprises Limited:  As a Regional Manager (west)-Retail since Feb’18 to Feb;19
· Responsible for Sales, operations, Business development, appointment & operations of Exclusive Kurlon Mattress FOFO & COCO stores, selection of property, negotiation, legal formalities etc.  In assigned area.    
· Luxottica India Eyewear Pvt. Ltd.: As a Sr. Manager- (west) since Feb 11 to Apr’16.
· Responsible for sales of appointment of FOFO stores of  own brand Ray-ban, Vogue , Oakley, Persol & License brand Giorgio Armani,Burberry,Bulgari,Chanel,Coach, Dolce & Gabbana ,Prada, Versace. Handling sales, collection, Business development, distribution, operations, appointment of franchisee & Master Franchisee, Expansion of Exclusive store chains,Identify new counters, Sales Promotion, Brand awareness, demand generation activities, Institutional enquiries etc.
· Berger Paints India Ltd: As a Branch Manager-sales from Apr 09 to Jan 2011
· Branch Head for Mumbai & Nashik Branch in the tenure. Responsible for Overall branch operations, Sales, Business Development, collection, accounts, new product launch, painters and architect meet, scheme launch, new dealer development.
· Arvind Mills Limited: Worked as Sales Manager-west from Nov’06 to Mar’09.
· Responsible for sales & business development, distribution, sales with multi-brand outlets, appointment of retail franchisee store for company’s own brand Excalibur, Newport & Flying Machine readymade garments.
· Videocon Industries Limited: As a Branch Head-sales from Sep 04 to Oct 06

· Started as a Sales Executive & Prometed to the Branch Head. Overall responsible for sales and collection, Channel expansion, product wise new distributor appointments, Product launch, Media planning, Indenting for Videocon Home Appliances and CTV.
· Usha International Ltd.: Worked as a Sr. Area Sales Executive from Jan 01 to Aug 04. 

· Handling sales of Usha Electric fans & Lexus Home Appliances. Overall responsible for sales and collection for assigned territory, Channel expansion,  new distributor appointments, and Managing sales thru Usha Exclusive showrooms & distributor.
Meritorious Performance, Awards & Rewards in Sales

· Somany Ceramics Limited
· Appointed 04 New distributor of different Products category.

· Rapid expantion of new dealers & Appointed 24 new direct dealers.

· Achieved 100% target of the year. 
· Kurlon Enterprise Limited
· Appointed 29 COCO & FOFO stores in span of one year. 
· Achieved 120% target of the year.
· Luxottica India Eyewear Pvt. Limited:

· Business Excellence Award for the year 2011,2012,2013
· Opened 135 New Exclusive stores in assigned area.
· Employee of the week 06 times.
· Successfully Achieved 100% targets for continues 5 year. 
· Berger Paints India Limited:

· Achieved 100%+ target for the year & qualified for foreign trip
· Rapid expansion of new outlets to sell products in assigned area.
· Arvind Brands Limited: 

· Joined as Area sales Manager (MP) and promoted to the Manager-sales (West).
· Opened 35 new Exclusive stores in assigned area. Achieved 186% of Annual targets.
· Videocon Industries Limited: 

· Joined as Executive and promoted to the Asst Manger-sales then Branch Head-sales.
· Best Performance in year 2005. Achieved highest washing machine sales in 2005
· Ever Highest Collection and sales as a Branch Head-Bhopal.
· Awarded by Performance link reward on achievement of all targets -14 times
· Usha International Limited: 

· Joined as a Sales Executive and promoted as Sr. Area Incharge.

· Divisional No. 1 Award in the year 2002-03.

· Best Suggestion award at National Training Program Jaipur.

· Best Demonstration award at Regional Training Program Hyderabad.

· Member of Golden club on achievement of annual target in 2002-03.

· Star Performer Award – 05 Times, Product display contest award – 03 Times
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