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KABI NABIN NAGAR,P.O-NIMTA, KOLKATA-49.
· EMAIL:aguha8854@gmail.com
MOBILE: +919875644326
SUMMARY:Seasoned sales and marketing officer with more than 9years’plus experience representing a different kind of Building Materials( TMT REBARS AND COLOUR COATED SHEET ,METAL PIPES )Sales& Marketing.
EXPERIENCE:EXPERIENCE:
· DESIGNATION: SENIOR AREA SALES OFFICER
· COMPANY NAME:KEDIA PIPES PVT LTD(JSW COLOURON+,TATA STRUCTURA)
· PLACE:24TH PARGANAS (NORTH),HOWRAH,NADIA 
· DURATION: TO,12,05,18 TO TILL DATE
· JOB RESPONSIBILITIES:

· New dealers opening:Visit all the dealers and approach him/her to convinced the dealers about the product rates and schemes.
· Market Analysis:Inspection of the rival brands  rate, schemes,discount,and credit schemes also.and inspection of the old stock and new stock andsurvey the market demand.
· Territorial Dealers visit:Regularly visit different route and visit existing dealers of a territory and try to increase the volume of the sales and also try to solve the problem which dealers are facing to sales. And searching to make new customers also(dealers/builders/promoter)
· Payment Collection:  Date wise visit all those dealers for collection of payments

· Merchandising support:  analyses the sales volumes of a dealers and approved the dealers merchandising support to promote my particular brand.

· Competitor Monitoring: Always watching all dealers sales figures of  rivals brands in sharp eyes, and finding the gaps my rivals brands, and make a plan to increase my brand saless
· DESIGNATION:  SENIOR MARKETING EXECUTIVE
· COMPANY NAME: MICKY METALS LIMITED(TMT REBARS)
· PLACE: 24TH PARGANAS (NORTH),HOWRAH AND PURULIA.
· DURATION : TO, 27,12,13  TO 02,04,18
· JOB RESPONSIBILITIES:

· New dealers opening:Visit all the dealers and approach him/her to convinced the dealers about the product rates and schemes, also make a chain with the distributor to dealers.  
· Market Analysis:Inspection of the product of old stock and new stock & survey of the market demand.

· Territorial Dealers visit:Regularly visit different route and visit existing dealers of a territory and try to increase the volume of the sales and also try to solve the problem which dealers are facing to sales. And searching to make new customers also(dealers/builders/engineers/promote
· Payment Collection:  Date wise visit all those dealers for collection of payments

· Merchandising support:  analyses the sales volumes of a dealers and approved the dealers merchandising support to promote my particular brand.

· Competitor Monitoring: Always watching all dealers sales figures of  rivals brands in sharp eyes, and finding the gaps my rivals brands, and make a plan to increase my brand sal
· DESIGNATION: SALES EXECUTIVE
· COMPANY NAME:MADHU UDYOG(SRMB DISTRIBUTOR)
· PLACE: NORTH 24 PARGANAS
· DURATION:12,05,2011 TO 09,11,2013
· JOB RESPONSIBILITIES: 
· New dealers opening:Visit all the dealers and approach him/her to convinced the dealers about the product rates and schemes, also make a chain with the distributor to dealers.  
· Dealers handling:Manage all dealers to promote the sales growth.                                                                                                           
· Market Analysis:Inspection of the product of old stock and new stock & survey of the market demand.

· Territorial retails visit:Regularly visit all the retail shop & the distributors to promote, analysis the sale & market demand.
· Scheme settlement:Adjust the individual commissions & scheme of the retailer through distributors   
EDUCATIONAL QUALIFICATIONS:

	QUALIFICATION
	INSTITUTE                     
	BOARD               
	PERECENTAGE

	GRADUATION(B.COM)
	MANAV BHARTI UNIVERSITY
	MANAV BHARTI UNIVERSITY,

HIMACHAL PRADESH
	67.34

	HIGHER SECONDARY


	MRINALINI DUTTA MAHAVIDYAPITH
	WEST BENGAL COUNCIL OF HIGHER SECONDARY
	43.3

	SECONDARY


	SWARNAMAYEE SMRITI VIDYAPITH
	WEST BENGAL BOARD OF SECONDARY EDUCATION
	51.38


PERSONAL SKILLS& HOBBIES:
· Knowledge of String instruments.
· Time & People Management.
· Basic computer knowledge.
· Basic skill in Adobe Photoshop, flash etc.
· Playing guitar & Mandolin.

· Music Teaching.

· Travelling.
PERSONAL INFORMATION:
Name

                  :      Arijit Guha
Date of Birth


:      26.03.1984
Father’ Name

         :     Tarun Kumar Guha
Marital Status


:     Married
Languages Known

:    Bengali, English, and Hindi
Permanent Address
:    KabiNabin Nagar, P.O-Nimta, Kol-49
PLACE:Nimta (Kolkata)
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